The Comp|9te

Home Seller
Workbook

y

A

LES BAILEY
& Associlates

real estate team
'"Get More With Les"

%
R E A L T Y :
A 1 A S K A G R O L P

- Les Bailey & Associates
— Keller Willi Realty Alaska G ~
Keller Williams Realty Alaska Group iiGet

Direct: 907 1 694-1234
. Toll Free: 1 -800-784-2912
ASSO@!;EGYS Email: Team@LesBaileyAndAssociates.com
| es n

L
S www.LesBaileyAndAsseciates.com

Wi

Mor e

€an



Selling a Home is a Team Effort /

ust the size of this book should give you a clue that buying a home can be a complicated business. Al
there is a |l ot of competiti on Ooriddamis lcaanmigtedtor yi n
providing you with the best service in the businesgght through to moving iday! Work with

professionals you can trust to help you find your way home ... call Bailey & Associates !

fMy job is to help your dreams come iAs the I|listing partner fill apriade enwypetf i mtwoerc
true! I dm an expert alpselyhvéth hoinegwpersf ta develop isdévidual  the market, and helping families realize
find their way home and enjoy the plans that get their homes sold for the most their wants, need, and desires; their
drive along the way! oamountofmoneyandinthe leastamount of ime Dream Home. | absolutely love what |

with the fewest hassles. | help people avoid g4 o1 ¢

foreclosurel!o

Les Bailey Lance Davis Nani Bailey
Team Leader/Realtor Senior Listing Partner & Client Care Manager/Realtor

Distressed Property Expert v ‘
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INSPECTION SERVICE®

AAs a Loan Originator amWhaite mpeu oHée Lies notdlalwialyls mehkag cyeorut ai n

Bailey & Associates extended services, | can get é. | wi || hel p yfromthe®ffeastagedottre closihgltable. h e
help you obtain quick, easy, hassle free fi- hidden systems in the house you select | make sure the Tos a
nancing; and a loan program that fits your to make certain it is a sound investment. | 6s ar e dotted, and vy
every step of the way.
JD Mechem Mike Hanneman Kyle Ellis

Loan Originator

Residential Mortgage The Home Team Contract Manager

:/ : °
HoME SECURITY OF AMERICA, INC. .
R TS SRR R R
Home Security of America Miki Davis i i
E uyer V\t/ho use Les Bg'leyfé Administrative Assistant / Courier The Les Bailey & Associates Team
Tmonth Home Warranty iProviding Sales AYou Get Mor ey
y: Administrative Ser .. cce « sicer o waCll
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Compare the Service and Hire the Best

R Are you a full-time REALTOR ®?
Les Bailey & Associates... Yes, absolutelyYou Get a
Team of highly qualified Realtors for the price of one!
R How long have you worked in real estate?
Les Bailey begun his Real Estate career in 1992,
and has been a leader in the industry since he
begun his Real Estate career, following a 24 year
career as a Army Officer.
R out of the approximately 1,000 REALTORS®in  Anchorage and Mat-Su Valley,
where do you rank?
Les Bailey & Associates: We arein the top 2% of
Realtors nationwide in helping families move.

R Do you have any references or testimonials? Les Bailey & Associates Real
Les Bailey & Associates: Ye® Our past Clients & Estate Team
Customers are our ambassadorsof 6 Go o d &%k |

us for a list.

R Have youreceived any awards or recognition or special training/designations or real
estate degrees?

Les Bailey & Associates:Yes, and thatés so important
Top Producer Awards year (io;m2%ypf®ealtorsout é. . Re:
nat i on wPrddentiat AffliatesChai r mandés Circle Award &| Pr
Circle Awar dNewvwg mtnieatéi.ans School trainedé.
Science Degreed?é. Howard Brinton Seminars| GI

Star Power Club member.

R How much real estate have you sold in your career?
Les Bailey & Associates: We havesold well over40 million dollars of real estate, and have
help hundreds of families realize their hopes and dreams

R Do you have an aggressive, proactive advertising and marketing program? Explain it.
Les Bailey & Associates : We have aextremely aggressive and tremendously effective
marketing campaign that gets resut&e spend in excess of 30K annually marketing, and
would love to present it to yo@ur aggressive marketing funnels Buyers to our Sellers

property.
R Do you have your own personal staff to assist you in servicing your clients?
Les Bailey & Associates Yes,wed o . . . aagleat! Ylouecgndread all about them and

what they do in this book.
R will you communicate with me while my home is listed and after you sell it?
Les Bailey & Associates: Y e s absolutel y.ouBdivicd. s a tr adem
R Do you have a 1800 number?
Les Bailey & Associates: Yes:1-800-784-2912
Do you guarantee your services in writing?Les

Bailey & Associates: Yes, absolutely and
unconditionally!

Les Bailey & Associates of Keller Williams Realty has the Right Answers

Importan t questons to ask BEFORE hiring a REALTOR®,
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Mission Statement

Les Bailey & Associates is in the profession of
providing services to customers and clients to
facilitate their home purchases and home sales.
We are successful becausee prospect
continually on your behalf, and becauseve are
constantly striving to improve ourselves, what
we do, and howwe do it.

We concentrate on Quality Service toour
customers and clientsWe treatourc | i ent s
interests as if they wereour own andwe provide
service toour customers asve would wish to
receive forourselves . We will always be the
best at whatwe do!
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What was the
turning point

in your

career?

| originally started with another real estate
company. Even as a rookie, | realized
there is a huge difference in companies,
and even a bigger difference in Realtors,
and how they do business. Early on |
made a commitment to education and
training, to help me provide service to my
customers and clients second to none. |
also recognized the importance of embrac-
ing those technology changes that can
help me provide a better product.

What real estate trends do

you foresee?

It seems the real estate business reinvents
itself every year. Real estate is becoming
high tech. The business will
always be very high touch and the
technology allows me to service my clients
better by freeing valuable time for me to
personal ly me et wi t h
computerized my office and intend to
always stay on the leading edge of the
emerging technol ogy.
this business without computerization. My
Team, Les Bailey & Associates, has been
a life-saver in helping me make the high
tech transition.

How do you think customers
and clients perceive the real

estate business?

Many Customers and clients perceive the
real estate business to be easy. They have
no idea what goes on behind the scenesd
and that os fine wi t h
compliment when they think that what | do
looks easy. After all, part of my job is to
take the worry, stress and strain out of the
process. My clients and customers trust
me to get the job done and | work very
hard ke it easy for them.
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How Much? | am st

How important is affiliating
with the right broker in
helping a REALTOR ®
become successful?

My mot her al ways sai
by t he company you
advice is especially true in the real

estate business. | choose to affiliate with
Keller Williams Realty because they are
innovative, and always embracing tech-
nology available to help me succeed.
There is no finer company anywhere.

How has your team ap-
proach helped you reach

your goals?

Les Bailey & Associates has been the
answer for me. Good real estate service
is a Team Sport. | grew up playing on
teams, football, basketball, and base-
ball. Perhaps the ultimate teamwork
experience was being in a combat unit,
where teamwork, or the lack thereof,
could be life or death. _Shortly after be-

Following a 24 year career in law enforcement as a Army Officer, Les begun his Real Estate
92,

Jail houses. Now | do the same thing, look for who, what, where, when, how, but | add one
el ement é
ever, my clients are almost always happy with the results! That was not the case in law en-

forcement. | absolutely love my second career, this is perhaps the key reason as to why | been
successfulo.

ginRifgCriy | ré&ar estate &ré&er, 1Tapplidd ¥

team work principles to help me become

more successful. _But more importantly,

bne Fefdd la Bi8yOvbok rbysterhs’ & a

well conceived and executed game plan

What brings the most
satisfaction to you in your

career?

When a past client or customer calls and
says, ifwedr e t hi nki
move and we would never work with
anyone &else. 0 That
final scoreboard. They recognize the

val ue of m serviece
tru€t &o held thefh %g%li‘ﬁ. I §et this@kdhd

of feedback from real people every day,
and it constantly replenishes my supply
of energy and enthusiasm.
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Proactive Solutions

Anticipating potential

d n %u are kno
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What are the Advantages of Choosing

Les Bailey & Associates of Keller Williams Re-
alty Alaska Group

to Market your Home?

(Or ... Does it even makedifference
which Realtoyou choose?

Maybe you should

cross your fingers O P
and hope for the best...
or maybe noj.

PERFORMANCE

HINT: The answer iSYES.

It does make a bidifference
who you choose to represent
your best interests

when selling

your home!

Mor e Wi

s fGet

L
&



