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Women Natural Networkers?   
Parts excerpted from The Women’s Millionaire Club~The 
Closely Guarded Secret Success Recipes of MillionaireWomen 
for building and owning a Home-Based Business by Maureen 
G. Mulvaney, MGM 
 
Haven’t  you  ever  wondered  what  makes  some  women  so 

successful and others not?  Is it Luck, Karma, or did they come poppin’ out of momma 
with a  ‘Success Gene’? Luckily, my research, detailed  in The Women’s Millionaire Club, 
reveals that one of the Secrets of the Top Performing Women Millionaire Entrepreneurs 
is  ‐‐Their  Success  is  Learned.    That’s  right –Learned. What  that means  to you—if  they 
can do it, so can you!   
 
One  of  the  skills  that  propelled  their  careers  into  the  stratesphere  was  the  art  of 
Networking.  Networking is a learned skill.  No one comes into this world knowing how 
to  network,  yet  children,  because  they  are  open  to  connecting,  are Natural  Walkin’ 
Talkin’ Networkers.    The minute we girls were mobile, we  began  networking  ‐‐on  the 
playground, at McDonald’s and in school.  To relearn your ability to Naturally Network, 
all you have to do is reclaim your childlike curiosity. It’s as easy as 1,2, 3.  
 
Step  One  is:  Shift  Your  Perceptions  of  Networking.  As  children,  our  teachers  and 
parents,  taught  us,  “Don’t  Talk  to  Strangers.”  Then,  as  adults,  we  were  told  to  go 
Network,  at  an  artificially  contrived  Chamber  Mixer,  by  accosting  strangers  with 
Business Cards, while playing the adult version of Speed Business Dating. It isn’t natural.   
 
What is natural is meeting and making friends.  Those same teachers and parents that 
didn’t want us talking to strangers encouraged us and taught us to make friends. Shift 
your  artificial  perception  from  accosting  strangers  to  doing  what  you’ve  been  doing 
since childhood, the Natural Networking process of Meeting and Making Friends.   
 
 “The games of my childhood were very different from those of my male counterparts.  I 
didn’t play with little green army men or play team sports, which centered on taking 
control and dominating the field.  My childhood was filled with games of jump rope, hop 
scotch, and baby doll games.  My girlfriends would hold the rope, while I jumped to my 
own tune and with my own set of rules. The traits I learned from these games centered 
on collaboration and connection.” ‐The Women’s Millionaire Club.   Networking is about 
making ‘New Friends’, connecting and collaborating.  
 
You must also shift your perception of where you meet your ‘New Friends’.  As kids, we 
networked, anywhere there was another kid.  If you don’t believe me, go to a nearby 
playground and watch.  Within minutes you’ll hear, “Wanna Be My Friend?” 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Natural Networking takes place everywhere there are people.  Look at all the places you 
go  during  the  day  (dropping  the  kids  off  at  school,  the  grocery  store,  dry  cleaners, 
airport, gas station, and the bank). View these places with a new set of eyes. Shift your 
perception  from  artificially  contrived  venues  to  everyday  playground  places.  Make 
everyday  places  your  Portable  Networking  Office.  Your  Portable  Networking  Office  is 
anywhere you are, even  if  that happens to be a Chamber Mixer. Set business hours  in 
your Portable Networking Office  as  any  time  there  is  an  opportunity  to make  a  ‘New 
Friend.’  
 
Step Two is:  Talk to Your ‘New Friend’. The Women’s Millionaire Club states:  

Intention is like the yeast in a loaf of bread.  Both are catalysts that bring the 
process into fruition.  When you act with intention, you have a specific purpose or 
goal.   

Wherever you go, set your  intention to meet as many people, as possible,  to make as 
many  ‘new  friends’,  as  possible.  The  easiest  way  to  talk  to  a  ‘new  friend’  is  to  ask 
questions.  As a child you were naturally curious to know, “What’s your name?  Where 
do you live?  Do you have a dog? Can you play?”   
 
When  you  are  authentically  interested  in  another  person,  you  genuinely want  to  find 
out  who  they  are,  their  desires  and  their  needs.  Psychology  101  teaches,  “The  one 
asking  the questions  is  the one  in  control.”  Take control of  your destiny. Go back and 
reclaim your ‘curious child’.   
 
Children  can’t  help  themselves  from  naturally  asking  curious  questions  and  showing 
genuine interest.  As adults we must unleash our childlike curiosity and ask questions to 
show  interest. Here’s a  simple, magic question,  that  can help you begin a meaningful 
conversation,  “You  must  love  what  you  do?”    For  example,  you  might  say  to  a  new 
mother,  “Oh, what  an  adorable baby,  you must  love  being  a mom?  Asking  the magic 
question,  in  a  caring  manner,  your  ‘new  friend’  will  respond  in  an  open  and  honest 
manner.    You will  discover  their  needs  or  dissatisfactions.  Either way,  you  have  entry 
into a thoughtful conversation.   
 
Step Three is:  Make the Exchange.  Once you have made a ‘new friend’, you’ll want to 
keep  in touch. As kids, we  just said, “Wanna come over to my house to play?” Friends 
naturally  say,  “Let’s  Keep  in  Touch.”  To  keep  in  touch,  you must  ask  for  their  contact 
information or business card. You simply say, “I’d like to keep in touch, got a Card?”  
 
Every  Girl  Scout  knows  the  motto  “Be  Prepared.”  Many  people  don’t  carry  business 
cards or even have business cards.  You’ll miss a great opportunity, to keep in touch, if 
you  don’t  get  their  contact  information.  Always,  be  prepared,  by  keeping  a  stash  of 
blank business cards, accessible to collect contact information (Avery #8875).  When you 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hear the words, “I don’t have a card” you can easily say, “No problem, here’s one.  How 
‘bout you write your name, phone number and email, I’d like to keep in touch.”  Because 
we have been trained that Friends Keep  in Touch, most people hand you their contact 
information without hesitation.   
 
Artificial  Networking  is bag  and  tag,  as many  people  as  possible,  to  collect  stacks  of 
business cards,  that you put  in a rubber band and stick  in a drawer, so you can say, “I 
tried what you suggested, it didn’t work.”   
 
Natural Networking is relearning what you knew as a child and reclaiming your ‘curious 
child’ by meeting and making new friends, wherever you go, curiously asking questions, 
so you can get to know them, and making sure you keep in touch. Natural Networking is 
exactly what you’ve done your whole live.   Go out and ‘Make a New Friend’, today. 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